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The Security I Like Best

WARREN E. BUFFETT

Buffett-Falk & Co., Omaha, Nebr.

Government Employees Insurance Co.

" Full employment, boomtime
profits and record dividend pay-

The company has no agents or 3¢,

branch offices. As a resuli,

nate g, 1ty Wy thae Satite 0L -péireynditiers Tec€lve sStantark

industries
have been
riding this

wave of pros-

perity during
the past five
years with
few ripples to
disturb the
tide.

-The auto in-
surance busi-
ness has not
shared in the

m, After

depressed security prices.

Most auto  insurance policies at pre-

mium discounts running as high
as 30% off manual rates. Claims
are handled promptly through
~approximately 500 representatives
*hanvuthoit, *hae vowmtery.

The term “growth company”

| has been applied with abandon
| during the past few years to com-
| panies whose sales increases rep-

resented little more than inflation
of prices and general easing of
business competition. GEICO
qualifies as a legitimate growth
company based upon the follow-

and GEICO’s dropped to
18.0%. GEICO does not write _all
casualty . lines; however, bodily
injury and property damage, both
important lines for GEICO, were
among the least profitable lines.
GEICO also does a large amount
of collision writing, which was a
profitdble line 1n TY5U. =
During the first half of 1951,
practically all insurers operated
in the red on casualty lines with
bodily injury and property dam-
age among the most unprofitable.
Whereas GEICO’s profit margin
was cut to slightly above 9%,
Massachusett’s Bonding & Insur-

tractor employees engaged in gate’s profit margin dropped to

defense work exclusively,

(7) stockholders.

and
24

This is part of a continuwous forum appearing in the ‘‘Chrenicle,” in which
each week, a_different group of experts in the invesiment and advisory
Jield fropp, all_seetions . nf Aha, conniny. gaglicioaie, oad. wirg thaiv. xeasnas...

for favering a particular security.




